Cathy Huett is a dynamic, inspiring, and humorous keynote speaker, trainer, and
facilitator for groups of all sizes. A talented storyteller, she has a passion for leadership,
team building, personal development, and balance that shines throughout her sincere
and enjoyable presentations. The insights offered in her speeches and courses have both

personal and professional applications that are extremely valuable.

Ms. Huett currently serves as Consulting Partner for The Ken Blanchard Companies®,
an internationally recognized management and leadership training and consulting

firm based in San Diego. During her 21 years with the company, Cathy has served in a
variety of roles, including personnel manager, sales consultant, regional sales manager,
internal trainer, and public workshop facilitator. She specializes in bringing real-world
issues and applications to her teaching and coaching of both internal associates and

external clients.

Cathy is a coauthor of the Whale Done!™ The Power of Positive Relationships program,
one of the most popular Blanchard® keynote speeches and workshops. From Ken
Blanchard’s best-seller by the same title, Cathy has taken the three essential principles
of building trust, accentuating the positive, and redirecting energy when mistakes are
made and has created an interactive yet reflective keynote presentation and workshop

experience suitable for all levels in an organization.

Cathy has also authored a unique keynote based on her “DOWN Is Good!™ article,
recounting the true story of one regular guy turned superhero during the events of
September 11, 2001, in New York, which illuminates skills and mindsets that serve us

best when dealing with unexpected and unwanted changes in life.

Cathy’s undergraduate studies at Arizona State University focused on psychology and
sociology, thus Blanchard concepts have fit naturally in her speaking, coaching, and
consulting work. Like many Blanchard clients, Cathy has found the application of key
Blanchard concepts critical to her success in managing individuals and teams, as well as

in her interpersonal relationships both in and out of the workplace.

MPANIES
The Leadership Difference?

Keﬁgg)anchard

BIOGRAPHY

Clients
Harley-Davidson
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Avery Dennison
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Capistrano Unified School National Manufacturing
District Company

Denny’s Corporation Nisson

Escondido High School Rock Bottom

District Restaurants

Gates Rubber Company Sprint

Starbucks Corporation
U.S. Navy
U.S. West, Inc.

General Electric

Golden Corral, Amgen

Testimonials
“[Cathy] is a delight (and at National that’s a big

word) to work with and her ongoing interest and

support are much appreciated.”

—Keith Benson, President,
National Manufacturing

“The content was delivered concisely and encouraged a
lot of participation. Good use of humor! Great group

dynamics.”
—Mary Mack, Consultant, Denny’s Corporation

“I truly enjoyed the insights offered. This course has
both personal and professional application and is

extremely valuable and highly valued.”

—C. Crick,
Harley-Davidson Financial Services, Inc.

“I really enjoyed the class. Thank you for the
experience. This was the best mission statement activity

I have ever been through. Thanks!”
—C. Johnson, Big Lots!
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